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Housing Trends
I have just returned from the Ivy Zelman Trends Conference in Boston. It was great to see a number of Florida developers and builders
there, as well as equity providers and lenders from around the
country.
The general sense I gathered is that we are in a residential for-sale
slowdown period that became noticeable back in June and will likely
continue into the first quarter of 2019. No one seems to think this is
all doom and gloom, as it gives a lot of builders a chance to catch up
on
backlogs
and
check
where
they
are
headed.
Wall Street will or has punished the stocks of the publicly traded
builders for this small slowdown. Historically, it’s not unusual to have
some slowdown during the mid-term election cycle and, of course,
we
are
right
in
the
midd le
of
that
pr ocess.
Nationally, there is push by many builders to boost their affordable
product lines. This includes adding smaller floor plans, townhouse
and paired-villa products. It also means an expanded land search to
more tertiary areas for cheaper land and lots. Some of this reminded
me of past cycles where the industry referred to it as “drive until you
qualify”.
Our company’s recent experience with this is the contracts we have
pending for residential land in those outer areas of Zephyrhills, Plant
City, and Hernando County. We also have offers on other Hernando
locations that are zoned. As our company expands toward the
Orlando market, we have two significant sites in Lake County
under contract. .A growing phenomenon is the construction of singlefamily homes designed as for-rent units. Developers of these communities report the average age of their tenants is around 31, and the
tenants stay much longer than traditional apartment tenants.
Our firm successfully closed our first sale for this single-family rental
product earlier in 2018 and we have a second site under contract.

Kristina Chutz
813-287-8787 Ext. 2
Krissy@TheDirtDog.com
Catherine Ruiz
813-287-8787 Ext. 7
Catherine@TheDirtDog.com
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Inside the “Dog Pound”

From left to right: Jack Koehler, Michael Strahan, Chris Bowers,
Bill Eshenbaugh and Ryan Sampson

Follow us on LinkedIn at Linkedin.com/EshenbaughLandCompany. We
are posting articles and summaries of meetings and activities so please
be sure to check it out.
We are actively expanding our area of coverage. We currently have a
263± acre site for 842 residential home sites under contract in western
Hernando. In Lake County, we have a site on Lake Harris of 227.43± acres
under contract and a second site near there zoned for 238 single-family
lots and 190 townhouse lots under contract as well. We are getting
traction on sites in Hernando, Plant City, Zephyrhills, and northern
Manatee County.
While the sales of new homes seems to have taken a pause, apartment
site remain in demand along SR 56 and SR 54 from Wiregrass Ranch all
the way to Little Road. Demand is really strong for in-fill locations in West
Shore and South Tampa, plus, virtually anywhere in Pinellas County.
We would like to welcome Catherine Ruiz to the team. She recently
graduated from USF with a degree in Finance and joins us as a valuable
team member providing marketing and research skills, as well as
outstanding media presentations.
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New Listings
33.2± acres Commercial Land on Cobb Rd., Brooksville
https://buildout.com/website/338824-sale
20.22± acres Agricultural Land on Oak Island Rd., Avon Park
https://buildout.com/website/321872-sale
2.09± acre General Professional Office on Belcher Rd., Clearwater
https://buildout.com/website/341514-sale
1.35± acres Multi-Family Land on Island Way, Clearwater
https://buildout.com/website/334106-sale
4.62± acres Agricultural Land on NE 12th St., Ruskin
https://buildout.com/website/274871-sale
38± acres Agricultural Land on SE 12th St., Ruskin
https://buildout.com/website/273781-sale
1.03± acres Urban Central Business District Land on Manatee Ave., Bradenton
https://buildout.com/website/366048-sale
1.36± acres General Commercial Land on 14th St. W., Bradenton
https://buildout.com/website/365889-sale
.96± acres Heavy Construction Land on 14th St. W., Bradenton
https://buildout.com/website/365923-sale
5.35± acres Preserve Land/Recreational Land on 62nd Terrace N., Pinellas Park
https://buildout.com/website/170530-sale

Call or email us today for further details and a
full package on these exciting opportunities!
(813) 287-8787 x 2 or Krissy@TheDirtDog.com
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New Listings

33.2± acres on 8314 Cobb Rd.,
Brooksville

20.22± acres on 2207 E. Oak Island Rd.,
Avon Park

Zoned PDP/Comm
Aking $4,000,000

Zoned Agricultural
Asking $200,000

2.09± acres on 2000 Belcher Rd.,
Clearwater

1.35± acres on 405-415 Island Way
Clearwater
Zoned Multi-Family
Asking $5,060,000 - Bids Due Oct 19th

Zoned General Professional Office
Asking $995,000

4.62± acres on 1813 NE 12th St.
Ruskin
Zoned Agricultural Rural
Asking $575,000

38± acres on 603 SE 12th St.
Ruskin
Zoned Agricultural Rural
Asking $2,850,000
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New Listings

1.03± acres on 602-608 Manatee Ave.
Bradenton
Zoned UCBD
Asking $895,000

.96± acres on 2701 14th St. West,
Bradenton
Zoned Heavy Construction
Asking $495,000

1.36± arces 3223 14th St. West,
Bradenton
Zoned Genral Commercial
Asking $695,000

5.35± acres on 7440 62nd Terrace North,
Pinellas Park
Zoned RPD-10
Asking $1,095,000
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SOLD

105± acres on Old Pasco Rd.,

91± acres on Saffold Rd.,
Wimauma
Use - Residential
SOLD $3,000,000

1 Lot on Candlestick Court,
Lake Wellington, Spring Hill
Use - Single Family Home

Wesley Chapel
Use - Residential

SOLD $22,000

SOLD $4,220,000

30± acres on S. County Line
Rd., Lithia
Use - Berry Farm
SOLD $282,500

82± acres on Pritcher Rd.,
Lithia
Use - Investor Hold
SOLD $1,040,000

1.87± acres on Little Rd.,
New Port Richey
Use - Dentist Office
SOLD $1,166,000

6.28± acres on W. Windhorst
Rd., Tampa
Use - Industrial Development
SOLD $1,250,000

82± acres on 19th Ave. NW.,
Apollo Beach
Use - RV Park
SOLD $650,000

20± acres on Rester Dr.,
Brooksville
Use - Single Family Home
SOLD $141,000
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SOLD

4.28± acres on Village Center

30± acres on Retreat Circle,
Clermont
Use - Church
SOLD $250,000

32.18± acres on Raulerson
Ranch Rd., Tampa
Use- School

Dr., Lithia

SOLD $3,925,000

SOLD $1,850,000

6.19± acres on 82nd Ave.,

27.92± acres on Blanton Rd.,

37± acres on Blanton Rd.,

Seminole

Dade City

Dade City

Use - Single Family Homes

Use- Solar Farm

Use - Solar Farm

SOLD $803,000

SOLD $613,360

SOLD $886,900

247.2± acres on Blanton Rd.,

1.74± acres on S. Tampania

2.52± acres on Pine St.,

Dade City

Ave., Tampa

Gibsonton

Use - Solar Farm

Use - Townhouses

Use - Retail Development

SOLD $4,449,600

SOLD $2,875,000

Sold $575,000

Use - Self Storage
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SOLD

16.57± acres on Collins Ranch Rd.
Thonotosassa
Use - Personal Residence
SOLD $275,000

THANK YOU!
Eshenbaugh Land Company would like to
thank all of our clients, owners and buyers who
have made our success in sales possible.
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Exciting Rankings for Tampa Bay

These rankings were presented at the ULI International Conference in Boston on October 11, 18
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Technology Observations by Bill Eshenbaugh
On a recent trip to Germany, I was amazed at their commuter train system. We were in Munich
and the first impression is how massive the system is in its service area. The frequency of
service was high and the ridership level was also high. Fares made the train a very attractive
alternative to taxis. Interesting, Uber wasn’t a factor in Munich, although it is permitted there
and in Berlin, but apparently no where else in Germany. When we tried to order Uber, we consistently received a message thanking us and asking us to try later as no drivers were available.
My wife, Lynda Keever and I took a day to visit the town of Eschenbach in the Bavarian mountains. Andreas Eschenbach was my first ancestor to make his way to America and left there in
1740, so I wanted to see the town and dig for more details.
To get there, I hired a driver, who showed up with a sporty Mercedes Benz AMG 600 horsepower black beauty. At times, we were cruising at 160 to 180 kilometers per hour, that’s more
than 100 miles per hour! Surprisingly, we were frequently passed by Porsches, Audis, BMWs
and Maseratis. The four and six lane road was smoother than most of our Interstates, well
mowed and did not have a speck of trash anywhere along the berms for the entire ride.
I located the town clerk, but since it’s such a small town, his records only went back to approximately the1800s. He then referred me to a researcher, who agreed to privately dig for further information for me.
Since Eshenbaugh Land recently closed their first land sale for a solar development, I was
keenly interested in the German approach to solar. They have a national goal of ending nuclear power generation by 2023, so solar generation is evident in many places. Numerous
homes have solar panels that cover large areas of the rooftops. Farmers have significant solar
panels on their barns, milking parlors and machinery sheds. Roadside rest areas have a strip
of solar panels that run parallel to the roadways and these are used to light the parking lots.
Commercial warehouses also had roof panels that cover much of the building area.
The commercial solar fields we saw in Bavaria were numerous, but each field was small,
maybe 10 to 20 acres in size. Our first closing in Pasco County was for over 400 acres,
significantly larger than any of the solar fields we saw in Germany.
We also saw a number of wind powered generators, but they generally were single windmills.
Last summer as we drove across Wyoming, the wind farms in the US would have rows of
windmills, with maybe as many as 50 towers along ridges or in gaps.
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Changes in Brokerage
Like most businesses today, change is not only inevitable, it is necessary or you could risk perishing. I can remember
when I teaching land classes that brokers were reluctant to put their cell numbers on their cards for fear their phone
bills increase. They were also concerned if they put their email address on their cards, they would get too much unwanted email. I told them to find a plan with unlimited minutes and let the world know how to reach them or younger
users would just dismiss them.
Today’s world moves at an even faster pace with text now a preferred form of communications. Marketing is to a great
extend now done online. CoStar acquired Loopnet and other platforms and the cost of placing listings on line has
gone from a premium status that cost about $1,100/month to well over $5,000/month. Some other land firms have decided to drop their service, but we think we owe it to our listing clients to step up to the new pricing to best serve
them. We may cut back on some of the sponsorship positions that we’ve taken over the years to keep our budgets in
line. Funny how times have changed.
Last week, we went to the NAIOP Brokers Update and there were a number of sponsors, some at fairly big bucks levels. Elliott Ross of Ross Realty and I were reminiscing about 2008 when the world had gone dark. No big firms were
willing to sponsor the event; only Ross and Eshenbaugh stepped up and wrote checks to be sponsors.
Today, the flow of emails is usually well over 150-200 per day. We get hundreds of website hits weekly to our listings,
send out numerous Offering Memorandums every day, and just about every contract offer, response, and final Purchase and Sales agreements are all done on-line. The speed of the flow of documents is incredible although the timeline to close land deals remains a long one with all the entitlement processes in Brokerage.

“Cowboy Wisdom”
A pessimist sees the difficulty in every
opportunity; an optimist sees the
opportunity in every difficulty.
The main vice of capitalism is the uneven
distribution of prosperity.
The main vice of socialism is the even
distribution of misery.
One man with conviction will
overwhelm a hundred who have
only opinions.
Road sign in the town of Eschenbach, Germany
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Stuff
A September 24th report on CNBC showed consumer confidence is at an 18-year
high, dating back to 2000, when consumers felt as good about the economy as they
did about the future. Here in our state, we are back to the days of growing by approximately 1,000 people a day who are making Florida their new home. About half of
these are foreign-born immigrants and half are migrating from other states.
According to “Florida Trend Magazine”, our population could be near 22 million by
2020.
Opportunity Zones are a new wrinkle to last year’s tax reform bill. The IRS is still formulating rules about implementation, but for those areas with the OZ designation,
there could be huge tax savings, far better than any 1031 tax-deferred plans. Wall
Street funds are forming to invest in land in OZ areas and we have been contacted by
a group that just raised $500,000,000.
We do have listings in Opportunity Zones that we would be happy to discuss as we
investigate this potential way to beat the Tax Man as the Beatles so eloquently sang!
A West Coast developer, with three affordable apartment projects underway in Arizona, calls the qualified opportunity funds a game changer for his company. He says
the funds give his company the opportunity to invest capital in low income projects,
but that it doesn’t make him beholden to rent restrictions normally attached to affordable housing tax programs.
In St. Petersburg, City officials decided to accept a proposal for UPC Insurance to
build a headquarters facility on a prime block the City had for sale instead of the
Related Group’s offer to buy the site and develop multi-family on it.
As we have written in recent reports, the market is pushing to new outer boundaries
seeking affordable land. In the 3rd quarter, we went to contract on a residential site in
Plant City and a contract on a Hernando County listing of 263 acres for up to 842
units. Expanding our reach towards Orlando, we have also contracted on a listing of
227.43 acres for 558 residential in Lake County. Also pending is a 167 acre residential
land sale contract in Zephyrhills and out other Hernando County listings are getting
scrutiny and even offers as we closed out the 3rd quarter.
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Ryan Sampson, CCIM, ALC is the Managing Principal of Eshenbaugh Land Company. With
over a decade of real estate experience, Ryan has already closed more than $380,000,000 in
land transactions since joining Eshenbaugh Land Company in 2005.
A second-generation Tampa real estate professional, Ryan takes great pride in brokering
land deals that lead to future development and positive growth within his community. His
transactional experience ranges from single-tenant retail out-parcels to large master
planned communities and most everything in between as it relates to development land. He
has represented Lennar, Newland Communities, Bank of America, Soho Capital, Duke
Realty, CalSTRS, StanPac, Rialto Capital, BB&T and DeBartolo to name a few. He has spoken as a land expert over the years at multiple national conferences.

Real Estate Cycles
Two weeks ago, I attended the NAIOP market update. For what seems like 3rd years in a row, the majority of
the panelists were stating that we are in the expansion phase of the market cycle and that Tampa is just
now starting to see new construction of class-A office. This is following a plethora of new industrial construction, which flourished in 2016 and 2017. This didn’t necessarily catch me by surprise, as we have sold
a significant amount of industrial land over the last 3-4 years, with little office land trading in the market.
However, it made me realize that we are at a paradigm shift in how segments of the real estate market
evolve.
For anyone that has looked at historical real estate cycles, they have traditionally been lead by residential,
followed by hotel, retail, office, and lastly industrial. This current cycle has not followed these historical
trends, as “traditional retail” is essentially extinct and industrial seems to have taken its place in the order.
This would then move office to last before a downturn. Therefore, we are likely further into this cycle than
some are predicting and I would say we are in the hyper-supply phase.
What has my head spinning though, is all the new condos that are still being announced and under construction at this phase of the real estate cycle. These made sense in 2014-2015 when we were truly in the
expansion phase, but launching a new condo deal in 2019 or 2020 seems somewhat risky, especially with
the long construction time and higher price points they are trying to achieve. The single-family homebuilders are getting crushed by wall street with the building sector being down on average 24% year to date
due to slow sales, driven by higher interest rates, higher construction costs and limited land availability. If
this is the case, the interest rates and construction costs are going to hit the condo developers likely as
hard, if not harder, in 12-16 months when they are under construction and/or delivering product.
I am still bullish on Florida long-term and Tampa in particular, as we have strong job growth, a relatively low
cost of living, no state income tax, beaches, and great weather. I just think the multiple, multimillion dollar
condos being announced throughout South Tampa, following the construction run of industrial for the last
couple of years, coupled with what is going on in the home-building business, would be a sign that a slowdown is imminent. Hopefully I am wrong.
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Chris Bowers, CCIM joined Eshenbaugh Land Company in 2012, bringing specialized
retail knowledge and a balanced developer’s perspective to this land-focused real estate brokerage team. Over the course of his career, Chris has been involved in the acquisition and sale of more than $250 million in real estate assets. A secondgeneration real estate professional, Chris says being involved in deals that make a
positive impact on a community’s growth is what gives him the greatest sense of
pride. He continually monitors real estate trends across all land-use types to bring
these insights to clients served by the firm. “As land brokers, we need to know a little
about everything.” Chris graduated from Florida State University in 2005 with a
bachelor’s degree in Real Estate and Finance.

Make Sure You do Your Due Diligence & Hire a Broker
When buying vacant land, it is important to know as much about the property as possible. Land is a
complex thing. It may seem simple on the surface, but every parcel presents a laundry list of challenges and possibilities that require a depth of understanding, expertise and multiple different experts for effective land transaction between buyers and sellers.
There are aspects like the dimensions of the property, the zoning, land use, entitlements, the availability of utilities, soil conditions, wetlands and floodplain that are bound to come up in any sale of
vacant land. Buyers will want to know if they are going to face any significant expense like mitigating wetlands, fill requirements or soil issues, removing or relocating easements, or bringing in utilities like electricity, water and sewer. All of these are important items to be aware of and can have an
impact on the value of the property.
All of this information can take time to gather and might be a little overwhelming for the average
buyer or seller. Selling land has its unique challenges and strategies when compared to selling a
home or other type of real estate.
There are a plethora of professionals involved in most transactions and it is always important to
make sure you have the right team working for you. One mistake can set you back months or even
years and in a hot market, time is money. To start, you want to make sure you have the right broker
on your side to offer guidance and to help make some of the important decisions.
While they’re not making any more land, there is always money to be made off opportunities where
the land is being underutilized. If you currently have some land that is underutilized, please give me
a call at (813) 468-9292 to discuss how to make the most off your investment.
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Jack Koehler, CCIM brings his variety of experiences and extensive knowledge to every potential deal to help
him better serve buyers and sellers. As a licensed real estate broker- associate and a second-generation Tampa
real estate professional, he is drawn to all aspects of development and has been involved in land transactions
across Central Florida totaling over 1,800 acres.
Jack began his career in real estate as a financial analyst with Sage Partners, LLC, a tax credit developer whose
principals have developed over 12,000 affordable housing units. Through this unique path, he gained valuable
experience in many aspects of development, including operations analysis and reporting to equity partners and
lenders. His experience extends also to the construction business where he worked as an Assistant Superintendent with First Florida Building Corporation.
Jack graduated from the Business Administration program at Auburn University. He’s an active member of Real
Estate Investment Council (REIC), Urban Land Institute (ULI), Realtors Land Institute (RLI), and serves as Secretary for the Florida CCIM West Coast District. Jack has received the designation of Certified Commercial Investment Member (CCIM) and is currently pursuing the designation of Accredited Land Consultant (ALC).

Infill Demand Remains Strong
Despite headwinds of rising construction costs and interest rates, demand for well-located infill sites
remains strong. As the trend of urbanization continues, the lack of available infill opportunities continues to push prices to record levels and developers to the point of fever pitch.
A recent example of the high demand for infill when a New York developer filed plans to fill in approximately three-acres of submerged lands in the Rocky Point area for the development of townhomes. The proposal was highly contested by residents and ultimately denied by the City Council. If
resorting to dredging and filling a site isn’t a sign of a land inventory shortage, I don’t know what is!
Our team has been fortunate to work on several prime infill sites recently. This past month, we
closed a townhouse site in the SoHo area near Publix Greenwise. We recently listed a prime South
Tampa multifamily site in which we were able to garner substantial interest. With a marketing window
of only four weeks, we had over a dozen on-site tours and received numerous cash offers. Lastly, we
listed a waterfront site in condominium site in Clearwater and expect to have several quality offers
for our client to review.
We are actively engaged with both buyers and sellers of infill properties and anticipate the demand
for these locations to remain strong through 2019. If you have an interest in buying or selling these
infill opportunities throughout the Tampa Bay area, please give me a call at 813-541-4156.
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Michael Strahan, MAB, graduated from the University of Florida with a Bachelor of Science
degree in Agricultural Operations Management and a Master of Science degree in Agribusiness. Michael is a licensed Real Estate Sales Associate in Florida and a fourth generation Floridian and resident of Tampa.
Michael began his post-graduate work with Rainbow Flowers Imports. Beginning as an
intern, he worked his way to the top of the company and within two years was running the
day-to-day operations. Once in charge, sales grew 12% annually. Michael brings a strong
agricultural background to the Eshenbaugh Land Company and he is active in the real estate community. He is a member of Florida Citrus Mutual, Florida Cattlemen’s Association,
SOREP (Society of Real Estate Professionals), Real Estate Investment Council and the
Florida Farm Bureau- Hillsborough County.

Solar in the Sunshine State
Since Florida is known as the Sunshine State, it would make sense that our state would be fertile ground for solar
development. We’re happy to announce that after more than a year of diligent work, Jack and I finally closed our
first solar deal. The transaction was an assemblage of pastureland and citrus groves that will be developed into a
350+ acre solar farm. The majority of the property was previously slated for residential development, but is now
home to a less intense use.
Solar development in Florida is a positive for many reasons. Solar energy is an unlimited renewable energy
source that doesn’t produce CO2 emissions because it doesn’t consume fuel or require other resources. There
are also many other benefits of solar that aren’t as apparent such as; zero energy-production costs, less energy
lost during long-distance transport, versatile installation, energy production coincides with peak demand, no pollution or waste, and a more secure power grid.
The growth of solar is also a welcomed proposition for Florida landowners, especially farmers. Between NAFTA,
labor shortages, and citrus greening – most growers are finding it harder and harder to make good money. With
the introduction of solar development, these growers are able to sell or lease their land to developers or the utility
company at prices that are significantly higher than other uses can pay.
There are a lot of factors that play into whether a property is viable for solar. If you’re interested in finding out
more about solar development or think your property may be a fit, feel free to call me anytime to discuss it
(850) 585-8280.
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New Deals and New Terms
Publix rolled out a new version of their Greenwise stores, with the opening of the prototype in Tallahassee. Reports are that it is totally different than the original Greenwise stores. It’s described as the meeting point of grocery meets restaurant and for
the first time, heard the term “grocerant”- where grocery meets restaurant in the land
of “eater-tainment”.
We received an article from Chris Findlay, Chairman/CEO of Lloyd Jones, a developer
and operator of senior care. He wrote that there are two major disruptors in senior
housing. One is the labor shortage and lack of skilled personnel for their highly intensive facilities that specialize in memory care, assisted living, and skilled nursing facilities. A wage increase for $11/hour to $15/hour causes an 8% drop in NOI and on a cap
rate, a 27% drop in the value of the asset or facility.
The second major change is technology, which permits more aging in place and allows seniors to prolong institutional facilities till later. This includes voice activated
communications, connected emergency response calls, and apps to call a ride, order
a meal or order groceries, reminders to take the pills, and even apps to help arrange
furniture or hang paintings. The industry is betting $7 trillion on technology improvements versus operational improvements.
We haven’t had much to write about regarding office space or land for new office
buildings. This segment has trailed all others since the great recession of 2008. We
recently attended the NAIOP Broker Update and speakers there are very positive that
Tampa Bay is ready for a new wave of space. Already announced is a new office
building by SoHo Capital with AXOGEN, a public company, as an anchor tenant in the
area next to Armature Works. Plans are for 150,000 sf of office.
The Midtown project plans 3 office buildings of 750,000 square feet by Bromley Construction at I-275 and Dale Mabry/Cypress. USF Morsani College of Medicine is well
under way with an office tower by SPP (Vinik & Gates) and there is a possible mixeduse tower of 145,000 square feet on South Ashley Drive and the Hillsborough River.
Corporate Center V for a 254,258 square foot office is also in the works by Cousins
Properties at West Boy Scout and Lois Avenue in Westshore.
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Bill Eshenbaugh, ALC,CCIM
#1 Top Producer Land 2017
Apex Awards 2017 Top 20 National Producer
#2 Top Producer Land 2015
CREW Award Sales Excellence 2014
#1 Top Producer Land 2014
Overall Deal of the Year 2013
Deal of the Year Land 2013
Deal of the Year Land 2012
Deal of the Year Land 2011
Deal of the Year Land 2010
#1 Top Producer Land 2013
#1 Top Producer Land 2012
#1 Top Producer Land 2010
“Land Realtor of America” 2003
Florida Realtor Commercial Achievement Award 2010
NAIOP HALL OF FAME 2011
FGCAR Broker of the Year 2012
2013 Robert C. Meeks Distinguished Service Award
Henry Blanton Life Time Achievement Award
Founded in 1992, Eshenbaugh Land Company specializes in site selection for residential communities, apartment development, assemblage, retail corners, and
“hot” trends. For land brokerage, consulting, and specific assignments, call Bill
on his cell phone at 727-410-9595.

Voters will decide on Transportation
On November 6th, Hillsborough County voters will have a choice on whether to approve a one-penny county sales tax hike raising the rate from seven cents to eight
cents for a 30 year term. The tax is planned to pay for a transportation initiative. 45
percent of the new tax money will go to Hillsborough Area Regional Transit Authority
for bus service improvements and other mass transit initiative. The balance will go to
Hillsborough County, Temple Terrace and Plant City for road and bridge repair and improvements plus other ways to ease transportation woes.
Also on the ballot for Hillsborough county is a half penny tax increase for schools help
with failing air conditioners, school busses and teachers pay.

It will be interesting to see how the voters react to both these issues.
Information contained herein was gathered from sources deemed reliable. However, ELC and Seller make no warranties or representations as to the accuracy, and the same is submitted subject to
errors, omissions, or other changes. Eshenbaugh Land Company is a licensed real estate brokerage firm in Florida and William A. Eshenbaugh is the broker of record. Eshenbaugh Land Company
does not offer sub-agency to other brokers. Compensation is only offered after the completion and acceptance by Eshenbaugh of a fully executed confidentiality agreement, the acknowledgement of
the registration of a prospect and the acceptance by Eshenbaugh of the acknowledgement, and a fully executed fee agreement with the broker desiring to receive and present a listing or property that
Eshenbaugh represents.

©Copyright 2018 by Eshenbaugh Land Company. “The Dirt Dog” is a registered trademark.
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www.TheDirtDog.com

PASCO COUNTY
QUARTERLY LOT SALES

304 S. Willow Ave. Tampa, FL 33606

p. (813) 287.8787

www.TheDirtDog.com

TOP PERFORMING
COMMUNITIES

HERNANDO COUNTY
MARKET SNAPSHOT

304 S. Willow Ave. Tampa, FL 33606

p. (813) 287.8787

www.TheDirtDog.com

HERNANDO COUNTY
QUARTERLY LOT SALES

304 S. Willow Ave. Tampa, FL 33606

p. (813) 287.8787

www.TheDirtDog.com

TOP PERFORMING
COMMUNITIES

MANATEE COUNTY
MARKET SNAPSHOT

304 S. Willow Ave. Tampa, FL 33606

p. (813) 287.8787

www.TheDirtDog.com

MANATEE COUNTY
QUARTERLY LOT SALES

304 S. Willow Ave. Tampa, FL 33606

p. (813) 287.8787

www.TheDirtDog.com

TOP PERFORMING
COMMUNITIES

SARASOTA COUNTY
MARKET SNAPSHOT

304 S. Willow Ave. Tampa, FL 33606

p. (813) 287.8787

www.TheDirtDog.com

SARASOTA COUNTY
QUARTERLY LOT SALES

304 S. Willow Ave. Tampa, FL 33606

p. (813) 287.8787

www.TheDirtDog.com

TOP PERFORMING
COMMUNITIES

POLK COUNTY
MARKET SNAPSHOT

304 S. Willow Ave. Tampa, FL 33606

p. (813) 287.8787

www.TheDirtDog.com

POLK COUNTY
QUARTERLY LOT SALES

304 S. Willow Ave. Tampa, FL 33606

p. (813) 287.8787

www.TheDirtDog.com

POLK COUNTY
QUARTERLY LOT SALES

304 S. Willow Ave. Tampa, FL 33606

p. (813) 287.8787

www.TheDirtDog.com

POLK COUNTY
QUARTERLY LOT SALES

304 S. Willow Ave. Tampa, FL 33606

p. (813) 287.8787

www.TheDirtDog.com

POLK COUNTY
QUARTERLY LOT SALES

304 S. Willow Ave. Tampa, FL 33606

p. (813) 287.8787

www.TheDirtDog.com

TOP PERFORMING
COMMUNITIES

PINELLAS COUNTY
MARKET SNAPSHOT

304 S. Willow Ave. Tampa, FL 33606

p. (813) 287.8787

www.TheDirtDog.com

PINELLAS COUNTY
QUARTERLY LOT SALES

304 S. Willow Ave. Tampa, FL 33606

p. (813) 287.8787

www.TheDirtDog.com

TOP PERFORMING
COMMUNITIES

LAKE COUNTY
MARKET SNAPSHOT

304 S. Willow Ave. Tampa, FL 33606

p. (813) 287.8787

www.TheDirtDog.com

LAKE COUNTY
QUARTERLY LOT SALES

304 S. Willow Ave. Tampa, FL 33606

p. (813) 287.8787

www.TheDirtDog.com

